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Inhouse Solution: 


Service 
Bureau Solution: 


Call ADS for the Solution. 
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DOES FINDING A DATA PROCESSING SOLUTION 
HAVE YOU PUZZLED? 


LET 
ASSOCIATED DATA SERVICES 
SOLVE THE PUZZLE FOR YOU! 


Associated Data Services, Inc. (ADS) provides a complete data 
processing solution designed to maximize the efficiency of 
independent telephone and cable TV companies. 


As an approved IBM Industry Remarketer, 
ADS offers both a Hardware and Software 
approach to your industry needs. 


ADS provides more than 35 Software 
Packages running on the economical IBM 
AS/400 platform. 


ADS’s modern computer service center 
can assure complete and accurate toll 
rating, subscriber billing, CABS and 
custom reports. 


% 
454 S. Anderson Road 
P. O. Box 270 

Rock Hill, SC 29731 

















[as | ASSOCIATED 
DATA SERVICES 


(803) 328-3895 
FAX (803) 328-6360 
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